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Global financial meltdown a boon
for serviced ready-to-use offices

Mona Mehta
Mumbai, Dec 7

The demand from corpo-
rates for serviced ready-to-use
offices, instead of convention-
alofficeonlong-termleaseba-
sis has started gaining
momentum, and is growing at
therate of 15%to 20%.

This has been driven by the
financial turmoil and the in-
creasing number of lay-offs in
various corporate Sectors.
Compared to conventional
leasedofficespaces,aserviced
office doesnotrequire furnish-
ing or lease and provides a
good business environment

To cashin on the opportuni-
ty, serviced office providersare
planning toexpand such office
centresinIndia, apart fromini-
tiating talks with top builders
inorder to start serviced office
concepts within the latter's
commercial buildings. Unlike
in conventional lease offices,
corporates are committed to
payrenttill the long termlease
period ends. However, organi-
sations using serviced offices
canuse the space minimum for
onesingledayand exit. The oc-
cupiers of serviced offices are
not committed to paying long

both in terms of immediacy, | i

flexibility, location and costin ¢

prime location, according to
industry experts.

ning to expand serviced office

centres from 3 to 20 in
metroes, at an investment of
$2.5 mn (Rs 250 crore). Our
initial focus will be to develop
serviced office centres in
Mumbai which includes Low-
er Parel, Andheri and Powai.
We hope to achieve $80 mn as
revenues in the next five
years,” Avanta is currently
talking totop buildersand cor-
poratesinordertoprovideser-
viced office space that require
large and small offices.

Since the past six to eight
months, competitor Serve-
cop—anAustralian firm (with
whom K Raheja Corp has en-
tered into exclusive franchise
agreementwith). Competitor,
Regus India, leading serviced
office providers, is looking at
quality buildings with avail-

able space of over 8,000 sq ft.
Since the past six to eight
months, competitors, Serve-
cop—an Australian firm (with
whom K Raheja Corp has en-
tered into exclusive franchise
agreement with), apart from
The Executive Centre from
Hong Kong have also made an
entryinIndia.

Pawan Swami, managing
director, markets, Jones Lang
LaSalle Meghraj, “These
players are seriously looking
at expanding their serviced
office centres in many
metroes due to the rising de-
mand. Serviced offices are
flexible and more expensive
as compared to conventional
offices on long-term lease,
Theratesare onthe basisofRs
80,000 perdesk.”



